
Mountain pine beetle ravages
central interior. Innovative 
contractors enlisted to aid in 
salvage efforts.

Sandwiched between the Coast and
Cariboo mountain ranges is British
Columbia’s central interior. Bisected by
Highway 97, better known as the Alaskan
Highway, the Prince George - Williams Lake
area is extremely significant for the B.C.
forest industry. The productive forestland in
this sub-boreal region is dominated by
lodgepole pine and white spruce. Other

species include engelmann spruce, douglas
fir, western hemlock, western red cedar,
amabilis fir and subalpine fir.

The central interior lies at the heart of a
mountain pine beetle epidemic. Since 1997,
the pine beetle has killed lodgepole pine
forests covering an area of seven million
hectares, stretching north to south from
Smithers to Kamloops.

The mountain pine beetle is endemic in
lodgepole pine stands throughout British
Columbia and western North America.
Under normal circumstances, the popula-

tion survives by
infesting mature
or otherwise
weakened trees,
acting as a natural
forest thinning
agent to promote
new growth.

Sustained cold
autumn weather
keeps the beetle
population in
check. For exam-
ple, in the early
1980’s a probable
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Greg Mack's 870C feller
buncher with 110
degree wrist and 5702
felling saw.



epidemic was quelled by back to back early
winter cold snaps in the -40° C (-40˚ F)
range. Conversely, the mild winters of the
last few years have allowed the mountain
pine beetle to thrive. 

Compounding the problem is the lack of
natural fire. Forest fires promote healthier,
less uniform stands in terms of age and
species. Today, B.C. is believed to have a
greater proportion of mature lodgepole pine
compared with historical norms mainly
because of improved fire fighting tech-
niques. Mature trees are more susceptible to
the beetle. 

The total annual cut in B.C. has averaged
about 73 million cubic metres in recent
years. For 2005, the annual allowable cut
has increased to 85 million cubic metres. In
the Prince George and Quesnel area alone,
the cut has increased 27% to 23.4 million
cubic metres.

The expansion is solely attributed to the
race against time to harvest a portion of the
estimated 283 million cubic metres of beetle
killed wood. No one knows for sure how
long the dead trees can stand before they
are unsalvageable. Estimates range from
two to five years for saw timber but 
government and industry have been seeking
out additional uses and markets for the
dead wood.

Regarding the annual cut increases, B.C.
chief forester Larry Pedersen says, "This
extraordinary action is essential in the face
of what has become a catastrophic 
epidemic. The increases will allow the 

capture of econom-
ic value from dead
trees in a way that
maintains the high-
est environmental
standards possible,
speeds up regenera-
tion and restores
the productivity of
the impacted
forests. In making
my decision, I
reviewed analyses
that accounted for

all forest values, as well as recognizing that
beetle-killed wood may be merchantable for
a longer period of time if it is used for 
purposes other than traditional lumber."

In May 2005, Ainsworth Lumber Co. Ltd.
announced its intention to construct OSB
(oriented strand board) mills in Prince
George and Quesnel. These mills are expect-
ed to produce approximately 1.5 billion
square feet of panels annually. Studies 
conducted for Ainsworth have shown that
high quality OSB can be produced from dry
pine for three decades after infestation. 

"We have been working aggressively to
open new markets for beetle-affected wood,
but clearly as the epidemic continues, we
need to expand those efforts," says minister
of state for forestry operations Roger Harris.
"We now need to find even more markets
for this wood while it still has value. We are
seeking innovative uses for beetle wood,
such as oriented strand board production,
pellet manufacturing, and power co-genera-
tion, so that we can realize the greatest 
economic benefit from this epidemic."

Although experts are divided as to whether
the pine beetle infestation constitutes an
environmental crisis, it clearly has the
potential to develop into a provincial 
economic calamity. With the annual cut
increases, central interior forest companies
and area contractors have their hands full.
BTB recently visited two innovative contrac-
tors who have stepped up, modifying their
operations to best deal with a new and
unique set of challenges.

cont. from pg. 1.
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Tigercat district manager
Rob Selby with Parker
Pacific salesman Doug
Parchomchuck, Alan
Hannebauer and 625C
operator Eddie Quilt.



Greg Mack of Quesnel, B.C. is a second-
generation logger. His company, Mack Bros
Logging Co. Ltd. was established in 1965.
Mack acquired the family business in 1989.
Including the sub contractors that run the
processors, Mack employs thirteen.

Although Mack is currently engaged in the
harvesting of mostly dead lodgepole pine
with an average size of 0.3 m3 per stem on
relatively flat ground, for the last 15 years
Mack has run a grapple yarding operation.
Until recently, he’s had very little experience
with skidders.

Mack switched over to conventional felling
and skidding as the pine beetle problem
became epidemic in recent years. Much of
the bug kill wood is smaller pine on flatter
terrain – not a scenario well suited to grap-
ple yarding.

Mack bought his first Tigercat, an L870
feller buncher, in 2002 and quickly realized
that it would reduce his reliance on hand
fallers on all but the steepest terrain he was 
encountering on the yarding operation. The 
machine has clocked 6,000 hours and hasn’t 
experienced any significant downtime. Mack
is especially impressed with the Tigercat
5700 saw that the machine is equipped with.

"Other heads have to be reinforced even
before they go to work," he comments. "I’ve
never seen a head hold up this well."

Operator Gene Schilling has been running
feller bunchers for 17 years. He likes the 
stability that the additional weight of the 
leveling structure and the long track frames
provide.

Mack also recently purchased a new 870C
feller buncher. Operator Clifford Allin likes
the new optional speed limiter lever. He is
able to set the maximum track speed and
run the machine in high gear for a greater
working speed range. With the speed limiter,
Allin doesn’t have to worry about feathering
the drive pedals and sets the speed such that
there is ample oil left for the swing and
boom when he is multi-functioning. 

One of the unique issues that Mack has to
contend with is a great deal of pine needles,
moss and other airborne debris. Because so
much of the stand is dead, the debris 
situation is worsened. The 870C is equipped
with a hydraulically driven, reversible 
cooling fan which keeps debris clear of the
air intake area.

Another issue contractors must contend
with in bug kill wood is adverse ground 
conditions. The soil in beetle kill areas is 
significantly wetter than normal because the
dead trees are no longer absorbing water
from the ground.

Williams Lake contractor Alan
Hannebauer’s efforts are also focused on
beetle kill pine. To that end Hannebauer
added the new 625C six-wheel drive skidder
to his fleet of equipment in late July, 2005. cont. on pg. 4.

3

Greg Mack and Parker
Pacific Quesnel salesman,
Tom Mower.

Greg Mack watches his L870
feller buncher at work.



Hannebauer’s companies True North
Timber Harvesting and Thunderbolt
Enterprises employ over 60 people. The
organization is in growth mode. "Since
1996, we’ve bought out four other compa-
nies,” he explains. "We’ve had 600% growth
since 1999." Hannebauer has positioned his
company as a multi-service contractor with
a broad range of capabilities. "We can do
long wood, short wood, skidding or for-
warding. We can do selective thinning as
well as clear felling. We have the capability
to do whatever the customer requires," says
Hannebauer. 

For 2005, Hannebauer has 300,000 m3

worth of renewable contracts and will do
another 175,000 m3 in private wood. The
majority of wood he cuts goes to Williams
Lake area Tolko and West Fraser sawmills as
well as the West Fraser plywood plant.

Hannebauer owns a two-year old Tigercat
822 feller buncher and he purchased one of
the last Tigercat 630B skidders. The two-
year old 630B, operated by Randy Price is
equipped with an 18 sq.ft. single cylinder
plate tong grapple. The 625C is equipped
with the new dual cylinder 18.5 sq.ft. dual-
cylinder grapple with box tongs. 

The day BTB visited Hannebauer’s job site,
the 205 hp 625C, piloted by veteran opera-
tor Eddie Quilt, was slightly out-pulling the
240 hp 630B in fairly dry ground. The high
lift boom elevates the load for reduced drag
resistance. With the superior flotation prop-
erties of the 625C, daily production of the
two machines might diverge more signifi-
cantly in wetter terrain.

With hoe chuckers decking the wood,
Hannebauer is emphasizing constant 
production with the skidders. Skid distances
normally range from 200-300 m 
(650 - 1000 ft.).

The 625C is currently a limited production
experimental machine for Tigercat.
Hannebauer’s is the first machine off the
line. It is essentially a 620C front end with a
stretched rear frame to accommodate a 
20-tonne bogie with NAF-derived 
components and an AxleTech differential.
Tigercat has spent a few years on 
redevelopment of the bogie for the 
extremely taxing skidder application. 

Tigercat is releasing a limited production
run of 625C skidders for testing in various
sensitive site applications in North America.
With tracks installed on the 750/55-26.5
rear tires, the 1.9 m (6 ft.) centre to centre
spread provides a very large contact area
for exceptional flotation and tractive effort.

Hannebauer is looking at other innovative
ideas to improve the efficiency of his equip-
ment and operations. After noticing a set of
915 mm (36 in.) track shoes on the shop
floor during a Tigercat factory tour in May,
he ordered a set on the spot for his 822
feller buncher. The wider track footprint
increases flotation and allows the buncher
to access even wetter sections of the bug kill
pine stands. This track shoe is favoured in
the American southeast where flotation is
the primary objective in the flat, wet coastal
lowlands.

Both Mack and Hannebauer buy their
Tigercat equipment from Parker Pacific.

Parker has excellent cover-
age with 14 locations
throughout British
Columbia and the Yukon.
Parker has a strong forestry
focus and excellent after
sale support. A Tigercat 
distributor since early 2002,
Parker has retailed well
over one-hundred Tigercat
machines.  

cont. from pg. 3.
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Wide spread bogie for
lower ground pressure
and a large grapple area
and high lift boom for
very large loads.



The mountain pine beetle doesn’t look like much. No bigger than a grain of rice, it has a one-year

life span. In summer, adult female beetles attack trees by boring through the bark to the sapwood.

They build a vertical maze in the phloem between the bark and the sapwood and lay eggs. These

newly hatched larvae burrow and feed on the phloem tissue of the host.

The host tree tries to expel the bug with sap but the beetles introduce a blue stain fungus into the

sapwood of the tree that prevents the tree from repelling and killing the attacking beetles with pitch

flow. It also blocks water and nutrient flow within the tree. This onslaught kills the host tree within a

few weeks. The larvae continue feeding over the winter, emerging the following summer to start

the cycle again. 

Unfortunately, visible symptoms of infestation are often not apparent until the year following the

attack when the needles turn bright red. The colour fades after the second year. After three or four

years the tree loses all its foliage and turns grey.

How does the mountain pine beetle kill?

A beetle kill tree next to
an apparently healthy
pine tree

The white clumps of hardened sap show
where this pine tree has attempted to expel
the beetles. A young tree may succeed in
'sapping out' the bugs.

The size of a grain of rice, the beetles wreak havoc
by burrowing channels underneath the bark.
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Alfred Price Sr. developed excellent 
management skills and a thorough knowl-
edge of the logging industry during his 20-
year tenure with a major timber company.
In 1983 Alfred founded Price Logging and
has never looked back.

Armed with his experience and $60,000 in
capital, Price purchased two chainsaws, a
used Franklin 170 skidder and a used
Franklin 170 shear machine. Including Price
and his son, Alfred Jr., Price Logging based
in Jamesville, North Carolina was a crew of
five. Price used his own half-ton pickup
truck and obtained a hauling truck for free
at a salvage lot.

His business plan was simple: produce 15
truck loads of timber at 25 tons per load
every week. At that time, explains Price,
new small businesses were turning a profit
after three years on average. Price Logging
made money after its first week of 
operation.

Early on in his business endeavor, Price
approached Al Lassiter, current owner of
A.G. Lassiter Equipment Corporation, the

Tigercat dealer in Chocowinity, North
Carolina. At the time, Lassiter was manag-
ing an S & M Equipment store. Price was
looking for a loader. Lassiter saw potential
in Price’s operation and loaned him a
Prentice 210B loader without hesitation. It
wasn’t long before Price Logging purchased
this loader from S & M Equipment.

At the end of the first year, Price Logging
had increased production to 40 loads per
week. In July 1985, the company added a
second crew. Price Logging diversified to
allow its operations to increase production
while some mills were decreasing their raw
material consumption. This meant having
the ability to harvest within a wide geo-
graphical area containing a number of 
timber species and varied ground 
conditions. To satisfy the area mills, the two
Price Logging crews worked 100 miles (160
km) apart in eastern North Carolina.

Price Logging always seemed to find 
markets in tight times. Operations kept
growing until 1995, when Price began to
focus on improving efficiency. "Whether it
was the financing side of things or what
equipment produced the most tonnage, the
focus was the same, have the company
increase profits," says Price.

This is not to say that cost per ton is the
only thing Price considers in running the
business. "Safety has always been a key 
factor at Price Logging followed by quality
and then production," explains Price. Each
crew has a foreman who is responsible for
managing the entire operation and ensuring
that safety is top priority. "They keep the
operations moving along all day long," says
Price. The foremen are equipped with all
the necessary safety and machine training.
If a worker calls in sick, the foreman can
run the machine to keep the operation 
running smoothly. "We keep extra equip-
ment just in case one goes down. You can
not afford to have a machine down."

Alfred Price, Jr., is the foreman for the

Alfred Price KEEPS IT SIMPLE
By Mike Ross

Alfred Jr. and Alfred Sr.
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clear cutting operation. He spends most of
his time operating a Tigercat T250 loader.
"Track loaders are the way to go," says Price
Jr. "It is great to have the ability to move
the machine just 20 feet with ease when
loading trucks from separate piles."

Most of the felling is accomplished with a
Tigercat 822 feller buncher. The soil 
conditions are typically soft and wet on the
harvest sites. The 30-year old pine attains a
diameter of 18 to 28 in (460-710 mm) and
the stands are often mixed with various
hardwood species.

Other machines on the clear fell crew
include a second Tigercat T250, two
Tigercat 630C skidders and two Deere
748GIII skidders. The older John Deere
748GIII is used as a back-up.

Upon purchasing the 822, Price Logging
sold the Tigercat 726B drive-to-tree feller
buncher. Initially they felt the wheel
machine wouldn’t be required any longer as
the 822 had the ability to match the produc-
tivity of the 726B while working better in
softer areas. During my visit, a new Tigercat
726D was being demonstrated by Price Jr.
and by the end of my trip Price Logging had
agreed to purchase it from A.G. Lassiter.
They decided to add the 726D to the fleet
because it gives them the ability to run both
machines if they get behind. Also it is easier
to obtain qualified operators for drive-to-
tree machines.

The second Price Logging crew is super-
vised by foreman Bryant Hassell. Ted
Pearson, quality control supervisor for all
operations, tends to spend most of his time

at this site which chips plantation pine first
thinnings.  

According to Pearson, the thinning crew
averages 50-65 tons of chips per acre. The
operation consists of three Tigercat 718
feller bunchers, one Tigercat 620C skidder,
four Deere 748GIII skidders, a Peterson
Pacific chipper and a Prentice 410 loader.
Typically, only three of the Deere skidders
are running along with the Tigercat. The
other skidder is on site just in case they fall
behind or if there is a breakdown.

Price Logging factors a wide array of 
variables into the purchase of new equip-
ment. Purchase price, reliability, serviceabili-
ty and productivity are the major factors but
the preference of the operator also influ-
ences decisions. "Sometimes you just cannot
convince an operator to change from what
he has always operated no matter what,"
says Pearson. "Happy operators make for a
better place to work."

Currently, Price Logging employs 35 and
most are long term. "Treat people right and
they will stay," says Price whose daughter,
Sherree Pearson is the office manager. "And
the administrative side of the business is
just as important as the rest of the 
business," Price asserts.

The business plan today is to stay at 45
loads a day. "Keep it simple," states Price.
"We are doing just fine with the size we are,
so why increase?" Today, there are twelve
log trucks hauling for Price Logging and
only three are contracted. "We were finding
it difficult to get good trucking contractors
who would show up everyday, so we just

The T250 loaders provide added versatility.
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decided to buy our own trucks and hire 
people to drive them," says Price. This 
strategy has achieved good results for the
business.

Each crew works ten-hour days, five days
per week. Saturday is set aside for any
required maintenance. Both father and son
stress the importance of following the 
operator and service manuals, especially
when it comes to routine maintenance.
Sunday is a day of rest, even for Price, who
always tries to get out for a flight in his
plane, though he tends to fly over his 
operations just for a look. 

Ronald Piland, salesman for A. G. Lassiter
Equipment says, "Price Logging is a great

customer. They treat machines well which
makes it easier for us to trade them for
newer pieces when the time comes. You
never have to worry about the equipment
being mistreated and if a problem arises, we
can confidently send someone out there
knowing it is legitimate. They are a great
bunch of people to be around; courteous
and easy going and it makes the visit 
pleasant."

Alfred Price is very pleased with the 17
Tigercat machines they have purchased over
the years. He has not regretted any of them.
"With having great quality machines and a
dependable dealer backing them, why
change?" Alfred Price asks.

cont. from pg. 7.



Approximately one-third of all land in the
southern United States is covered with pine
trees. Pinus taeda or loblolly pine is the
most abundant species. Loblolly belongs to
the yellow pine group and grows predomi-
nantly in the twelve southern states, from
Texas to Virginia, plus Maryland and
Delaware. It is considered the most com-
mercially valuable tree in the southern
United States. 

Due to its high strength, stiffness and 
nailability, the yellowish and resinous wood
of the loblolly pine is used predominantly
for lumber. Typical uses include furniture,
pulpwood, plywood, composite boards,
posts, poles, pilings, crates, boxes and 
pallets. Loblolly is also a primary species for
use in the paper industry. Early colonists
used the resin of the tree to boil into pitch
or tar.

Loblolly pine generally takes 150 years to
reach full maturity, but can grow as high as
20 m (65 ft.) in a mere 25 years. The 
average diameter is 40 to 150 cm 
(16-60 in.) The gray-green needles of the
loblolly pine are 15 to 20 cm (6-8 in.) in
length and generally grow in bundles of
three.

The term "loblolly" was originally used by
early colonists to describe mud holes and
swampy areas. It was extended in reference
to the type of pine trees that grow in these
areas, although loblolly pine grows equally
well on drier and inland soils. The loblolly
is also referred to as the "old field pine"
because it is an early grower in abandoned
agricultural fields, "bull pine" because of its
size and "rosemary pine" because of its 
distinctive fragrance in contrast to other
southern pines. 
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Craig Chambers has been working in the
forest since he was old enough to walk. His
father moved out to the Pacific Northwest
from West Virginia back in the 1930s and
started falling timber. Craig grew up in that
environment so it was only natural that as
soon as he could heft a chainsaw, he started
falling timber as well. By the time he was
18, he was working on his own.

"I started out doing hand falling,” says
Chambers. "I tried logging for a while --
tower logging, shovel logging -- but then
there was a downturn in the industry and
the tower logging just priced me out. So I
got back into the cutting. That’s what I
know. That’s what I’ve been around all my
life. The big difference is I’m in a machine
now instead of out there packing a power
saw."

Becoming Mechanized
In the past, demand was strong in the

Pacific Northwest for hand cutters to go
after oversize and old-growth timber. These
days, with so much of the work involving
plantation wood, the process has become
mechanized. 

"To stay competitive, everybody wants
mechanized cutting," says Chambers. About
a year and a half ago Chambers and his
partner Bob Tometich decided that even
though the industry had been in a long term
downturn, there were positive signs on the
horizon. "So we decided to step up and we
bought two Tigercat 870 feller bunchers. So
far it’s been a good move." 

Their contract cutting company, Mountain
Pacific Enterprises, has relationships with a

M O U N T A I N  P A C I F I C  E N T
Reprinted with permission from TimberWest July/August 2005

Tight spaces - particularly on the edge of RMZs, are no problem for 
Mountain Pacific Enterprises, thanks to the design of the saw head on 
the Tigercat L870, according to owner Craig Chambers. 
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number of different loggers, which lets
them stay busy throughout the season. To
be successful, says Chambers, you have to
always be thinking in terms of customer
service. "We work hard to do what they
want. Sometimes you can, sometimes you
can’t, but it makes a big difference in how
the timber is cut to what they can do pro-
duction-wise. And it’s all production."

Every logger has a slightly different way of
doing things. Establishing clear communica-
tion is crucial. Chambers learned a valuable
lesson regarding the importance of ensuring
the feller keeps the logger’s needs clearly in
mind. Before he bought his two new
Tigercats, Chambers owned a Kobelco with
a quick-change head. "That meant I could
log too. So I went out and I felled this little
unit, then I went out to log it. I really found
out how bad you could screw somebody. I
learned a lot on that — especially with this
tall timber — if you don’t lay it the right
way, they can’t turn it around. You get little
short stuff, they can turn it any which way,
but not this tall wood. I really fought that
little piece."

Flexibility in the Forest
Another reason for setting down his chain-

saw and stepping into the cab of a feller

buncher is that with today’s focus on in-the-
field manufacturing, and just-in-time deliv-
ery to the customer, loggers want to be able
to adjust what they are doing on almost an
hour-by-hour basis if necessary. With hand
felling, the ground crews would get in well
before the loggers to build up a backlog of
product. "But when you’re three weeks
ahead, they’re stuck with what you did,"
says Craig. "Now everybody needs to be
able to make decisions to change their
source or destination basically at a
moment’s notice. If the market changes and
they can get an extra $20 per thousand
board feet, they need to be able to
respond."

One of the other factors that helped
Chambers and Tometich decide to purchase
their two new Tigercats was the need to

deal with stricter 
environmental restric-
tions. "I’ve been in units
before where it’s been a
nightmare to work
around," he says. "You’ve
got to get in behind
trees and cut it, then
you actually pack the
tree out. Sometimes it is
a logistical nightmare."

E R P R I S E S
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Even heavy western hemlock
can be easily sorted and
stacked in the field thanks to
the L870's self-leveling base
and beefy hydraulics.

Craig Chambers of Mountain
Pacific Enterprises stands
next to one of the Tigercat
L870 feller bunchers that his
company recently purchased.

cont. on pg. 12.
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In Washington, on state timber sales, the
loggers are having to leave more trees than
in the past. Fortunately, the state foresters
are moving more toward clumping the leave
trees rather than scattering them through-
out the whole unit. "That [scattering] was a
nightmare," he says. "But the clumping 
actually works better for us and the logger.
You don’t have to fight all the leave trees
and worry about scarring. They want the
trees to be there for a while so you don’t
want to get in there and tear them all up."

Following the Work
Mountain Pacific works primarily in west-

ern Washington, from Naselle north to
Quinault and out east to around Morton
and Randle. Most of the units they work run
between 40 to 60 acres (17-25 ha), but they
do get a fair number of units up around 100
acres (40 ha). "I kind of like that," he says.
"It’s a nice big unit so you’re there for a
while. It saves on lowboy costs." But like
always, you have to follow the work. "I have
a trailer. You just live away from home
sometimes."

When it comes to getting from job to job,
Chambers converted an old log truck into a
lowboy tractor and bought a trailer. "It’s a
1989 and it’s paid for, so it doesn’t cost that
much really to sit there if it doesn’t do 
anything. In the summertime we try not to
get too far ahead," he says. "It’s good for the
loggers and good for the timber owners. We
try to stay within a week or two of the 
logging, especially when they are logging by
the pound and selling by the pound, so you
don’t get the wood drying out."

Enjoying the Machines
When they first got in the market for a

feller buncher, neither Chambers nor
Tometich had spent much time around hot
saws. They also weren’t sure if they were
ready to buy new or just rent something
used. They decided to try to find someone
who would let them use a piece of 
equipment on a six-month lease first before
making a purchase. "Pape really worked
with us on that," Chambers says. "One of
the things we fell in love with was the
heads on these things. When you get along
the RMZs and the trees are leaning out, you
can’t get behind them. But with the 870 you
can just reach over and cut a full sized tree
and just pull it right back to you."

Chambers explains another important 
feature they both liked. "It’s a leveling
machine, so it will level on some very steep
slopes. And it’s also physically strong, which
was one thing we were looking at. We do a
lot of clearcuts in this western hemlock,
which is a heavier tree than the pine or fir."

They got their first L870 in December
2003 on a demo. "When I got it out there I
just fell in love with it. It was just like you
put on an old shoe and it fits real good, it
was just doing what I wanted the machine
to do."

They bought their second L870 three
months later. "I would say it made an
impression. I ran this thing for two weeks
and I told the salesman, ‘I’m ready to sign
the paper.’ At that time the interest rates
were probably as low as we were ever going
to see on equipment, and they’ve gone up
since then."

cont. from pg. 11.

Tigercat Toys
This winter Tigercat will be introducing its first collectible toy just

in time for Christmas. Contact your Tigercat dealer to purchase

your own genuine Tigercat 620C single arch skidder replica.

1/32 scale model 620C skidder



When conventional shovel loggers
couldn't get to the wood, contractor
Dean Rowan temporarily turned his
LX830 feller buncher into a steep
slope shovel logger.

Dean L. Rowan Inc. orginally based in
Grangeville, Idaho is a 23 year-old company
with ten employees that now operates 
primarily west of the Cascades. Owner Dean
Rowan has purchased one L830 and two
LX830 Tigercat leveling feller bunchers from
Pape Machinery in Kelso, Washington to look
after the company's steep slope felling 
requirements. 

Early in 2005, Rowan was felling a unit 60
miles (100 km) east of Seattle. With slopes up
to 70 percent, the stand consisted mostly of
Douglas fir and hemlock with some cedar and
white fir mixed in. Average size was 18 in.
(460 mm) breast height diameter with some
of the larger trees in the 30 to 35 in. (760-890
mm) range. "I was contracted to fell all of the
timber on the job," explains Rowan. "It had
about 60 percent shovel ground and 40 
percent yarder ground." 

The logging contractor who hired Rowan did
not have a yarder and planned to shovel all
the wood. "When I took the job, I asked how
steep he wanted to take his shovels, so I would
know which way to cut it." The contractor fig-
ured that he would be able to shovel anything
that the buncher was capable of cutting. 

Rowan strives for high machine utilization.
Between he and his four buncher operators, 
the three Tigerat feller bunchers are worked

seven days a
week. "This
moves all of us
in and out of
each machine
pretty often,"
says Rowan.

In order to stay
well ahead of
the shovel loggers, Rowan proceeded to 
double shift the job, running on the favorable
terrain at night and the steepest ground in the
day. "When we were getting close to finishing
the cutting, the contractor was showing 
concern for being able to get the steep ground
logged," says Rowan. "We talked about putting
the grapple and heel rack on the buncher and
did so. It worked well." 

Rowan modified and installed a Young heel
rack and 52 in. (1,320 mm) grapple taken
from a 210 excavator-shovel logger. With the
newly equipped LX830, Rowan logged the
upper reaches of the unit where the slope was
at its steepest and threw the wood within
reach of the conventional shovel logger below. 

Using this system, Rowan's LX830 was able
to move over 20 loads per day from the high-
est, steepest ground, leaving the conventional
shovel loggers to more suitable terrain. "We
logged the steep slopes, down to where the
shovels could work better," Rowan comments.

Specializing in steep terrain, Dean L. Rowan
Inc. fells, shovel logs, loads and hauls timber
in Washington, Oregon and Idaho. "My focus
is to provide the best cutting service available,
on-time delivery and quality," explains Rowan. 

"The Tigercat support group, including Rob
Selby [district manager for BC and Pacific
northwest] and Andy Hoshel [product manag-
er, track carriers] has been a great asset."
Rowan also heaps praise on Jim Wark of Pape
Machinery in Kelso, Washington. "Jim is one of
my strongest allies in my cutting business. He
has always been more than a great salesman
and worked diligently in representing me and
Tigercat to the utmost."  
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Problem Solved
By Paul Iarocci
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Determining the right time to retire from an
organization after many years of service is
never an easy decision. Do you depart when
things are going well financially? Or at a
time of an economic downturn, when 
business is slow? According to Dennis
Westman, "There is a never a right time but
some are better timed than others."

In the summer of 1975, armed with a diplo-
ma in Mechanical Engineering Technology
from Conestoga College, Westman began 
distributing his resume to various employers
throughout the province. As chance would
have it he received two different job offers on
the same day; one from Champion Road
Graders in Goderich, Ontario and one at
MacDonald Steel in Cambridge. One of the
allures of the Champion job was the chance
to move back to his hometown. On the other
hand, choosing the job at MacDonald Steel
meant that he could continue seeing his 
girlfriend who was working in nearby
Kitchener.  With a promise by Westman that
once he was settled in a good job they would
get married, he chose MacDonald Steel and
began in the planning department.  

Suffice it to say, the offer of engagement did
not come for some time. According to
Westman, "Selecting a job is like buying a
pair of shoes. Not until you walk around in
them, do you get a feel for them." One year
after starting work, current owner Ken
MacDonald, bought MacDonald Steel from

his father, Bob. "Ken was as young as I was,
and I was unsure how it would work out."  

Then the following year, MacDonald Steel
suffered a fire that destroyed most of the
facility. This cast a lot of doubt on the com-
pany and the young owner’s ability to
rebound from such a traumatic event.
Westman recalls, "The fire of 1977 was a
blessing in disguise because it enabled the
company to show its competitors, its cus-
tomers and its employees that they could pull
together as a unit to respond to adversity." 

Due to the severity of the situation, every
employee chipped in to help wherever they
could. Westman saw this as an opportunity
for office personnel like himself and
MacDonald to show the guys on the floor
that they were capable of working by their
side. "We would do whatever it took to get
the business back on its feet." Westman calls
this a defining event in the history and cul-
ture of MacDonald Steel. It was also at this
point that Westman and his wife, Joyce were
finally engaged to be married. "I realized that
I had found a good job and I couldn’t count
on anymore fires to delay my decision to get
married any further."

For Westman, working for Ken MacDonald
was rewarding. "Ken was the type of boss
who allowed you to buy the most up to date
equipment to do your job better," he explains.
"When I started in 1976, we didn’t even have
a calculator. I saw the transition through

Macdonald Steel executive retires
By Anthony Goad

Left to right
Marc Chabot - fit and
weld foreman
Deo Inderdeo - machine
shop foreman
Kevin Allan - skidder
assembly foreman
Dennis Westman -
retired V.P. 
manufactuing
behind, Frank Chabot -
clean/paint and 
shipping foreman
Brad Gadke - fit and
weld foreman
Duane Clarke - break
out foreman.



such advancements as computer based 
drafting with Autocad." 

He recalls when that when MacDonald
Steel purchased the first CNC punch and
plasma machine, many of the employees felt
that this piece of equipment would replace
several workers on the floor, putting a lot of
people out of work.  "In fact it did the oppo-
site because it enabled Ken to hire more
employees due to the increased productivity
and necessary expansion."

Westman’s responsibilities grew quickly as
the MacDonald Steel operation expanded. He
was appointed plant manager of the
Industrial Road plant which was the only
facility at that time. He was actively involved
in the development of new facilities, like the
manufacturing plant in Woodstock in 1993
and the Savage Drive plant in Cambridge in
1995. That year he became president of
Manufacturers Metalfab Inc., located at
Savage Drive. 

Initially this new company was started as
an offshoot to handle the traditional custom
fabrication jobs of MacDonald Steel, like the
dust collectors. Westman enjoyed this aspect
of the business. "Ken allowed you to feel that
it was your own company and you could
make a valuable contribution." In 2003, there
was the organizational changeover with
Metalfab coming under the Tigercat 
umbrella. Dennis became vice-president of
production within the Tigercat organization
and oversaw the fabrication and machining
of Tigercat components as well as skidder
assembly at the Savage Drive facility. 

Originally Westman was disappointed to be
leaving the custom fabrication end of the
business because each project was unique,
always interesting and engaging. "When you
did the custom fabrication jobs, you basically
saw each project through to its entirety –
from inception and development to 
completion." 

But Westman quickly realized that getting
involved in the Tigercat work had its own
rewards. Dealing with the Tigercat customers
was very different. "With the custom jobs, it
was usually for a large company and the 
person or purchasing department who made

the buying decisions often never recognized
the full benefit of the product that we made
for them," Westman explains. "With Tigercat,
seeing the customers -- in many cases the
guys that actually run our equipment come
visit our facility -- was uplifting because they
would tell you right there what the benefits
of our product were. It was more personal,
not just a business arrangement."

Tigercat’s ongoing engineering and product
development has kept Westman on his toes.
"Being close to the skidder assembly and 
seeing the growth of that product line, has
been extremely interesting." According to
Westman, the release of the new Tigercat
604 cable skidder into the production series
made his decision to retire at this particular
point well timed. 

"More so than any other product that
Tigercat has built, the 604 will require 
special attention to production efficiency
details that would be best suited to my suc-
cessor, Joe Barroso." Westman asserts that
Barroso’s level of competency and the fact
that he will be around for many more years
makes him instrumental in the management
of this new product line. 

Dennis has moved to a small community in
northern Ontario and is adjusting to his
retirement very well. He doesn’t have a cell
phone or high speed internet and that is okay
with him. The thought of leaving behind all
that he helped to develop over the past three
decades was difficult at first but his concerns
were put to rest while working with Barroso
and others who have
taken over his duties. "I
quickly realized that
things were being taken
care of in an effective
manner, particularly
because other employees
started coming to me for
guidance and advice less
and less. "There is a time
to lead, time to follow
and time to get the hell
out of the way. This must
be my time to get out of
the way."

Joe Barroso and
Westman.
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Tigercat has developed a new optional fire
detection system for the 700 Series drive-to-
tree feller bunchers. 

Three thermostats mounted in the engine
and hydraulic component area are wired to a
warning light and buzzer located in the cab.
The thermostats are automatic heat detection
devices and are set to "close" at a specified
temperature. When a thermostat closes, it
sends an electrical signal to the warning light
and buzzer alerting the operator that a high
temperature has been detected inside the
engine and hydraulic enclosure.

This option is not to be confused with a
fire suppression system and the installation

of this option does not reduce the need to
adhere to the guidelines given in the fire
prevention section of the machine operators'
manual. 

Refer to Section-1 of any Tigercat opera-
tors' manual or the Tigercat website
http://www.tigercat.com/pro-sup.htm
for fire prevention information and 
techniques.

To reduce the risk of fire and damage
caused by fire, ask your Tigercat dealer
about the new fire detection option for the
700 Series drive-to-tree feller bunchers.  

Phone: (519) 754-0044 Fax: (519) 754-1569 

Contact Hultdins at :

Website: www.hultdins.com    Email: info@hultdins.com

SuperSaw. You’ll
wonder how you got
along without one.

For the 101 jobs where you need a chainsaw, switch 
to the safety of a Hultdins Grapple Saw on your loader, 
shovel logger/hoe chucker, chipper and excavator.

• Unplug bottlenecks • Trim butts, and merchandise 
• Remove difficult limbs or forked stems • Salvage 
storm damaged timber • Tough jobs handled easily 
with finger tip control from the comfort of your cab

To make your operation safer and more 
profitable, or to just tidy up your landing – 
choose a Hultdins Grapple Saw. 
You can’t go wrong.

TM

New Fire Detection System for the 700 Series 
drive-to-tree feller bunchers

TIGERCAT PRODUCT NEWS



This summer, Tigercat released the first
run of 604 cable skidders. With a 155 hp
Cummins QSB5.9 Tier II engine and
enhanced hydrostatic drive system, the 604
is quick, fuel-efficient and powerful for 
challenging selective thinning hardwood
applications.

Like all Tigercat skidders, the 604 is
designed and built for extreme duty, with
strength optimized frames, robust, well-pro-
tected cylinders and a strong centre section.

Service access is excellent, with a spacious,
well-designed engine enclosure and a tilt
cab for access to pumps, motors and the 
driveline.

Integrated into the rear of the cab 
weldment is a large, easily accessed storage

compartment for tools and a chainsaw.

Check the Tigercat website for more
details on the new 604 cable skidder:

http://www.tigercat.com/604.htm

Tigercat 604 cable skidder
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Easily accessed chainsaw
storage compartment.

Spacious, uncluttered engine compartment.

Powerful pulling capcity.



Recently, a falling treetop broke the 
window of an operator’s cab skylight. A
piece of window material entered the cab,
injuring the operator. The skylight that
failed conformed to the applicable industry
test standard for falling object protection
and the basic design has been in use for
many years.

Using machines in dying or dead forests,
as has become increasingly common in 
several regions, exposes the cab to more 
frequent impacts from larger, heavier falling
tops. This significant change in the operat-
ing environment heightens the need to

properly maintain the skylight as an essen-
tial piece of operator protective equipment. 

The skylight window material is expected
to absorb high levels of energy when
impacted by falling debris. Inspect the 
skylight assembly daily and immediately
after any impacts. Damage to the window
material or steel structure in the area of the
window mounting can seriously reduce the
protection level of the skylight assembly.

The following checks and actions should
be followed or the window’s ability to 
protect the operator will be reduced:

IMPORTANT PRODUCT SAFETY NEWS
Potential skylight failure on Tigercat feller bunchers.

• Edges of the window must be evenly supported on a flat surface, be free from
cracks or chips and must not be pinched or stressed. Bent or dented window
retaining parts or skylight structures should be replaced immediately. 

• Cracks, chips or scarring anywhere on the window’s surface will decrease its
impact strength. Windows with these defects must be replaced immediately.

• Only approved window materials may be used for this application.
Identification is hot stamped into a corner of the window to identify its materi-
al composition. Do not use any window without proof of its material composi-
tion. Do not substitute materials other than the type specified for the machine.

• Rubber materials used in mounting the window must also be maintained in
good condition.

• Some cleaners can seriously weaken the window material. Do not use window
cleaners other than those specified in the operator’s manual applicable to your
Tigercat machine model. 

• Skylights should not be modified or replaced with non-Tigercat approved parts.
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Tigercat 860C cab
showing skylight.
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We move the world.

Natural silence

Linde Hydraulics Corporation
P.O. Box 82 • 5089 Western Reserve Road

Canfield, Ohio 44406-0082
Telephone (330) 533-6801 • Fax (330) 533-8383

Email info@lindeamerica.com
Internet http://www.lindeamerica.com

Noise no longer needs to be taken for granted in
hydraulic systems: The innovative SPU silencer
introduced by Linde tackles the problem at the
source by controlling noise where it originates.

■ Less pressure ripple over the entire operating 
range

■ Less noise to the working environment and 
surroundings

■ Less need for sound-deadening of the overall 
system

2005/2006 Show schedule
SHOW LOCATION DATE

Expo Corma Concepción, Chile Nov 9-12, 2005

Oregon Logging Conference Eugene, OR Feb 23-25, 2006

New Zealand International Exhibition Rotorua, NZ Mar 8-11, 2006

Atlantic Heavy Equipment Show Moncton, NB April 6-7, 2006

Expo Richmond Richmond, VA May 19-20, 2006

Northeastern Forest Products Equipment Expo Essex Junction, VT May 12-13, 2006

Forest Expo Prince George, BC June 1-3, 2006

Mid-South Forestry Equipment Show Starkville, MS June 2-3, 2006

Lake States Logging Congress Green Bay, WI Sept 7-9, 2006

Pacific Logging Congress Clatskanie, OR Sept 20-23, 2006

APF International Alcester, UK Sept 21-23, 2006
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Letters to the Editor:
E-mail: comments@tigercat.com  
Internet: www.tigercat.com    
Tel: (519) 442-1000
Mail: 40 Consolidated Drive, P.O. Box 544, Paris, ON Canada, N3L 3T6

TIGERCAT DEALER NEWS

Tigercat in South Africa
Tigercat has entered the South African forestry 

equipment market in conjunction with its new distribu-
tor Afrequip, headed by Allen Rutherfoord. Afrequip is a
partnership between Rutherfoord and Latin Equipment,
which already represents Tigercat in Argentina, Chile,
Brazil, Uruguay and Venezuela.  

The Tigercat-Afrequip agreement was announced at a
July 8 meeting in Sabie in the Mpumalanga province of
South Africa. Attended by forestry stakeholders, foresters
and forestry contractors, the purpose of the meeting was
to introduce Tigercat and Afrequip.

According to Latin Equipment senior partner Andy
Bays, "Latin Equipment has along with Rutherfoord
Group invested in the South African dealership Afrequip
because it sees opportunities in the local forestry market
and is able to provide extremely competitive cost per
cubic metre solutions for a range of applications."   

Afrequip is well positioned to provide excellent cus-
tomer service. Rutherfoord explains his plan of action.
"Tigercat prides iself on support. They have a compre-
hensive training school, so the people who join us will
be sent to Canada for one month for intensive product 

training. In the interim, Tigercat is setting up a local
infrastructure to supply their products and services here.
Afrequip will stock parts and will continue to provide
local product support. We have a coastal chainsaw 
network and a twenty-five year history. We also have
numbers of forestry clients and know the industry."  

Rutherfoord concluded, "The combination of Tigercat
and Afrequip represents a breakthrough in forestry and
timber handling machinery in our part of the world."  

(L-R)  Allen Rutherfoord, Afrequip; Andy Bays and 
Frans Misdorpe, Latin Group SA.

860C 870C L870C

D860C H860C S860C

New C-series line-up.
Tigercat has redesigned the 860/870 series feller

bunchers. Demand for the new machine has been strong
and feedback, extremely positive. The new C-series 
carrier is a common platform for a variety of applica-
tions. The C-series platform provides the advantages of
common service parts and technical training across a
wide range of products.  


