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The first 480 mulcher sold in Canada went to work in late 
January. Rod Motkoski, owner of the newly formed company, 
Motco Mulching based in Edson, Alberta purchased the unit 
from Barry McBride (Wajax Edmonston). Rod intends to service 
the oil patch with pipeline right-of-way (ROW) being one of the 
major applications. Other applications include seismic exploration 
work, road building and general land clearing.

Rod describes the pipeline ROW as demanding on the machine, 
not necessarily because the standing vegetation is particularly 
difficult to mulch but rather because the job specification requires 
sub-soil mulching 75–100 mm (3–4 in) below grade. 

“The below grade mulching is done to easily separate and 
preserve the top soil,” explains Rod. “Afterwards a dozer pushes  
it aside. They bury the pipe, spread the top soil back over and 
then plant grass over top.”

cont’d on page 2

480 MULCHER 
GOES TO WORK IN 
ALBERTA OIL PATCH
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It could be argued that one of the keys to the success 
of any business is a good and loyal staff. To see this in 
action, you need not look further than LV Dohnt & 
Co Pty Ltd. in Australia.

LV Dohnt’s managing director, Phillip Dohnt praises 
his entire staff for its commitment to looking after 
the machines. One stand out operator is Owen 
MacDonald. Phillip suggests that all his guys are very 
good at maintaining and greasing their machines 
and keeping the cabs clean but none of them go to 
the lengths that Owen does. On a recent visit to 
the machine, I couldn’t help but comment to Phillip 
how good Owen’s machine looked for a unit that 
had worked 8,000 hours in the often demanding 
plantation eucalyptus in-field chipping operations.

“Every time I look at Owen’s machine, I feel proud of 
how he looks after it. It’s a credit to him, says Phillip. 
“He comes out on a Saturday and washes it and 
you can see the paint looks so good because he also 
polishes it once a month.”

Owen has worked for LV Dohnt for around five and 
a half years. The first year was spent in Mt Gambier, 

South Australia where the LV Dohnt head office is 
located and where the family-owned company  
started out back in 1932. 

Phillip decided to diversify his harvesting operations, 
winning contracts in the Albany and Mt Barker 
regions of Western Australia in the later part of 2005. 
Owen was one of the first guys to put his hand up 
and travel across Australia’s famous Nullarbor Plain 
between the states of Western Australia and South 
Australia, affirming his commitment to the company. 

ALL OVER AUSTRALIA
Phillip and Mark Dohnt of LV Dohnt & Co Pty Ltd. talk to Glen Marley about good machines, 
great employees and doing business over a wide geographic area.

— Glen Marley, Tigercat district manager, Australasia

The 480 is already proving to be a great advantage 
over the other mulchers on the market on account of 
the high lift boom. The machine can easily work over 
terrain with ravines. At the trough of a ravine, Rod 
can lift the boom to its maximum height and clear 
the mulching head above the far side of the trough 
and drive straight up the other side. Other machines 
with limited boom lift will bottom out the head on 
the far side of the ravine and sometimes will get 
stuck. Consequently it is necessary to stop close to the 
bottom, turn these machines 90 degrees and then turn 
again to climb up the other side.  

Rod also comments that the 480 has plenty of power. 
Observing the machine, it is readily apparent that the 

engine does not lug in difficult mulching and very 
little reversing is required to get an acceptable  
sized mulch.

In researching mulchers prior to making the purchase 
decision, Rod says that recommendations from 
logging contractors that run Tigercat feller bunchers 
and skidders weighed heavily in favour of the 480. 
He also spoke with 480 mulcher owners in Texas and 
received positive feedback. Characteristics such as 
build quality, fit and finish, hydraulic system efficiency 
and production all scored high. Rod sums up, “I 
bought the machine on the Tigercat name.”

See Motco’s 480 in action at  
www.tigercat.com/video_centre.htm  

The factory fitted tong spoons allow the grapple  
to hold a greater volume of slash.

cont’d from page 1
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I caught up with Owen when he was greasing and 
fueling the machine and asked him how the machine 
was going.

“I love the 630C, it’s by far the best skidder I’ve 
operated. The power and comfort is really good and 
mechanically we’ve had no problems with the machine 
at all. I think we blew a hydraulic hose back when it 
was new but the fitting wasn’t crimped properly. Not 
bad for 8,000 hours.”

Not bad indeed and again a credit to Owen and the 
whole service and maintenance team of LV Dohnt. If I 
were to say that his machine was immaculate, it would 
be an understatement!

Phillip currently owns eleven Tigercat machines 
amongst other brands, including five feller bunchers 

equipped with the 
high speed 2000 series 
shear and six 630C and 
E620C skidders.

With operations now 
split across the country, 
Phillip and his wife 
Nerrissa are currently 
based in Albany, 
Western Australia. 
Colin Glazbrook, 
general manager for 
the Western Australian 

division looks after operations which harvest and  
in-field chip around 260 000 tonnes (286,000 tn)  
of plantation eucalyptus annually.

Jubs Bristow was appointed general manager for 
the whole company in 2008. Jubs is based in South 
Australia where the current annual harvest is also 
approximately 260 000 tonnes. The Radiata pine first 
thinning operations produce saw logs in addition to 
the in-field chipping component. In-field chipping in 
the blue gum operations will commence late this year 
or early next year. By the end of 2010 it is expected 
the company will have three additional in-field 
chipping operations running with a total harvest  
of 850 000 tonnes (936,000 tn).

Phillip balances his personal involvement, travelling 
regularly to both regions to assist Jubs and Colin as 
required. With operations on both sides of a large 
country, Phillip’s excellent staff is invaluable.

NEW SKIDDERS

In 2009 LV Dohnt purchased two new E620C 
skidders equipped with Tigercat’s new TurnaroundTM 
seat for the Mt Gambier operations. The machines 
have two neat features that assist with the in-field 
chipping operations: factory equipped grapple tong 
spoons and locally manufactured and fitted blade-
mounted slash grabs.

Loading the front slash grabs with residue from the chipper’s discharge chute and heading back into the stand. 

Stand out operator Owen 
MacDonald in front of his 
machine, a Tigercat 630C  
with his name on it. cont’d on page 4
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Continuing the family tradition, Phillip’s son Mark 
Dohnt works for the company and is operating one of 
the new units. During a trip to the Tigercat factories 
in September 2008, both Phillip and Mark saw the 
Turnaround seat for the first time and after trying it 
out immediately knew it would be a huge benefit in 
their operations.

“The new seat design is so much better than a 
conventional skidder when you’re reversing down 
the out-rows,” or gullets as they are locally known, 
suggests Mark. “When we’re picking up the discharge 
residue from around the chipper, because your vision 
is so much better, it makes this job faster and so  
much safer.”

“After seeing some new ideas the engineers were 
working on at the factory with higher gearing and 
higher engine horsepower, giving it higher ground 
speed when loaded and empty, we could see an 
increase in our production.” The machine can achieve 
a top speed of 19 km/h (12 mph). “And with the larger 
35.5 x 32 tires, it also helps with extra comfort,”  
he adds.

Phillip and his team have always provided Tigercat 
with valuable input regarding modifications and 
improvements for their operations. Between the 
factory visits to Canada and the numerous field visits 
by Tigercat personnel to the logging operations, the 
two companies have had an ongoing dialogue since 
April 2000 when Phillip purchased the first 630B, 
which was also the first Tigercat skidder sold outside 
North America.

“The slash grabs are something we’ve developed 
in the Mt Gambier region years ago and have had 
on Tigercat skidders in the past, so we fitted them 
again to these new units,” explains Mark. “The 
factory fitted grapple tong spoons were something we 
developed with the engineers and they’ve turned out 
really well. We are probably carting around twice  
the volume of slash back into the gullets, which we  
have to spread as evenly as possible back into  
the plantation.”

For LV Dohnt, a company cutting both pine and 
eucalypt species, in two different states, in a vast 
country, it is the broad spectrum approach, top  
range machinery and great staff that make it all  
come together.

View a video showing LV Dohnt’s E620C  
with front grabs and grapple spoons at  
www.tigercat.com/video_centre.htm  

The new E620C customized for the job pulls a load of pine to the chipper. The operator is Mark Dohnt. 

The loaded E620C heads back into the stand. 

cont’d from page 3
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The 625C is ideal for long skids and soft ground conditions.

VERTICALLY 
INTEGRATED
In-house sawmill and diversified markets 
aid in success of family business  
Cameron Logging.

— Paul Iarocci

Driving east of Pittsburgh, where high tech and  
health sciences have breathed new life into a former 
steel town, the urban sprawl slowly fades, replaced  
by tiny, seemingly deserted towns, rolling hills and 
hardwood forests.

It is well known that steel production and industrial 
manufacture flourished for decades before the 
inevitable demise in the early eighties. And one 
hundred years earlier another industry peaked as 
Pennsylvania’s logging heyday came to an end after 
nearly a century of intensive commercial harvesting. 
Although there is not much trace of the white pine and 
eastern hemlock that once predominated in the central 
part of the state, contractors continue to earn a living 
harvesting mature second growth mixed hardwood.

Typically, the area contractors are harvesting a fairly 
low volume of high value saw timber utilizing a mix of 
mechanized and manual techniques. One exception to 
this profile is Cameron Logging, based in Homer City, 
Pennsylvania. Cameron Logging purchases hardwood 
from private landowners and markets it to pulp and 
veneer mills in the region while supplying a vertically 
integrated sawmill operation. The company fells 
enough wood to justify the decision by owner Homer 
Cameron to purchase a Tigercat 625C six-wheel 
skidder, likely the highest production skidder  
in the state. 

Cameron Logging is a family business. Homer has 
turned over the harvesting operations to his son Chris 
who usually runs the stroke delimber. Chris’s cousin 
Duane (Duey) Cameron owns and operates a 610C 
skidder and another more recent addition to family 
and crew, Lee Manning operates the 625C.

“I don’t come out to the job anymore,” says Homer. 
“I’ve basically turned it over to Chris. Chris and Duey 
are very capable individuals and I don’t really need to 
come out here anymore.” This leaves Homer to focus 
on the other aspect of the family business, Cameron 
Lumber LLC, the hardwood sawmill located near 
Homer City. 

cont’d on page 6
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The harvesting operation works like this. A leveling 
feller buncher equipped with an intermittent bar 
saw fells and places the wood. On rare occasion the 
operator Thad Gibbons may opt to lop off especially 
large limbs if they are growing at a right angle to the 
truck. Any other preprocessing by the feller buncher 
is discouraged as it interrupts production and uses 
the highest priced machine to do what a lower priced 
unit should be doing. Incidentally Chris doesn’t feel 

a more robust rotary saw would be beneficial to the 
operation. “A rotary saw with slightly dull teeth will 
split the tree and damage the fibre,” he explains.  
“I would hate to damage a $2,500 to $3,000  
veneer cherry tree.”

Chris follows the feller buncher with a track-based 
stroke delimber, a machine still widely used in a 
region where the contractors don’t feel that a single 
grip harvester is up to the task of removing large 
branches. In-field topping and delimbing has the 
added advantages of eliminating debris management 
issues at roadside, as well as lightening the load and 
reducing drag resistance for the skidders. 

The 625C transports the delimbed tree length logs to 
roadside, a journey that is typically 800–2 400 m  
(0.5 to 1.5 miles). “That machine is a horse,” says 
Homer pointing to the 625C as it pulls a large load 
towards the deck. “I am very pleased with it. It is a 
very high production machine.”

According to Chris, the 625C replaced three older 
skidders: a Franklin Q80, Timberjack 360 and  
Deere 548 and also took over some functions 
previously performed by the dozer.

On large acreage selective felling jobs, the Camerons 
may elect to have the 610C working in concert with 
the 625C. The 610C is small, quick and compact.  

Lee Manning, Chris Cameron and Duane Cameron

The nimble 610C is set up narrow to work in the residual stand. Vertically integrated. Cameron Lumber LLC requires  
a minimum of 20 loads per week. 

cont’d from page 5
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Set up for narrow width with 24.5 tires, the machine 
goes into the residual-stand to clean up stray trees that 
are not easily retrievable by the big six-wheel skidder. 

In other cases Duey and the 610C will be deployed 
separately with one buncher and one loader to tight 
selective cut jobs on small 4–8 ha 
(10–20 acre) tracts. Landowners 
definitely like the small, low impact 
machine although Homer comments 
ironically that “the 625C is really no 
heavier than the 610C.” He explains 
that with its favourable weight 
distribution, the 625C performs 
better and ruts less than any other 
machine in soft ground, ‘acting’ like 
a lightweight machine.  

“The 625C can keep working where 
the 610C won’t go when the ground gets soft,” adds 
Chris. “We run Hultdins ECO-tracks on the back in 
the winter. This helps with flotation in the mud and 
prevents ruts.

When asked to comment on the 610C, Duey says that 
he likes the machine and finds the hydrostatic drive 
system easy to operate, although “I would have liked 
to have the Turnaround seat,” he says with a laugh. 

He adds, “It is fast loaded even if it is a bit slower 
empty than other machines I’ve run.”

As for service support he relates, “I had a joystick 
problem that went back to the computer. Ken 
MacDonald [chairman and owner of Tigercat] flew in 

the engineers to fix it. Ken was even 
wrenching the machine. They really 
seem to care. I’ve never got a call 
from Cat or Deere or Timberjack.”

The system feeds two bar saw slasher-
equipped loaders at roadside. The 
newest of the two is a Tigercat 230B. 
Even with the long distance pulls,  
the 625C has no trouble keeping 
enough wood on deck for the loaders 
that buck, merchandise and load the 

pulp and saw logs onto Cameron-owned haul trucks. 
The company does not use contract haulers and is able 
to cover the trucking function with two trailers and 
one tri-axle. The pulp logs go straight to one of two 
mills in the area. The saw logs are destined for the 
Camerons’ sawmill and are graded in the log yard for 
pallet and grade lumber. The highest value logs are 
marketed for veneer. 

The 625C performs 
better and ruts 

less than any other 
machine in soft 

ground, ‘acting’ like a 
lightweight machine.

cont’d on page 8

The heavy hardwood is limbed in-field, reducing drag resistance.
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Chris and Homer do the timber buying and as Chris 
explains, he tries to buy tracts that have a 50/50 saw 
log and pulpwood split. “Timber buying all comes 
down to experience,” he says, “and there is lots of 
experience and long term employees on our crew.” 
Chris can always rely on someone to walk the tract 
with him and provide a second opinion if necessary. 

The fully mechanized system (a rarity in the area) 
is designed and organized to pay for itself with the 
volume pulpwood production. “The pulp market 
here is unlimited right now but that could change 
tomorrow. For a while there we were down to twenty 
loads a week which isn’t even break even,” explains 
Chris, adding that the company requires a minimum 
of twenty loads of saw logs per week to feed the 
family sawmill. 

The job BTB visited was a 50 ha (130 acre) mixed 
hardwood tract. The crew was working at a rate of 
3,6 ha (9 acres) per day, cutting everything over  
20 cm (8 in) diameter. This translates to daily 
production totalling approximately 325 t (360 tons).

Although a world away from the large-scale 
hardwood clear fell operations in the southern US, 
Cameron Logging has carved an excellent business 
out of the hills and hardwood forests of central-
western Pennsylvania. By combining locally favoured 
equipment and harvesting techniques with high 
volume, high production machines like the 625C, 
Cameron Logging has come up with innovative, 
efficient selective harvest methods for private woodlots 
of varying size. 

By employing family members for critical harvesting 
functions, the difficulties competing in a tight skilled 
labour market are eliminated. Volume pulp as well as 
high value veneer and saw logs provide the company 
with market diversification to weather the sometimes 
extreme and always unpredictable cycles that govern 
the industry. And the vertical integration of the 
sawmill provides further diversification while allowing 
the Camerons to capture a greater portion of the 
profits along the wood supply chain.  

The Camerons’ newest loader is a 230B equipped with a bar saw slasher for merchandising.

cont’d from page 7
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CHECK YOUR 
SNUBBER
Proper adjustment and maintenance of 
grapple skidder snubbers

— Rick Routliffe, service representative

The snubber serves a very important function for 
grapple skidders. It prevents the grapple from swinging 
wildly and causing damage to the boom structure 
or grapple. The snubber is essentially a brake and it 
uses friction to control excessive grapple movement. 
Snubber devices require regular maintenance and 
occasional adjustment in order to ensure optimal 
performance and service life.

There are two styles of snubbers that can be found on 
Tigercat skidders. Until recently all Tigercat grapples 

The Quadco snubber.cont’d on page 10

MTU engines offer the best-in-class power on demand

When it comes to fuel savings MTU engines are hard to beat 

MTU engines are manufactured to meet the demands 
of the most intensive, high-load applications
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used either 300 or 500 series Quadco snubbers. Over 
the last couple of years Tigercat has switched over to a 
friction disc type snubber.

Regardless of which style of snubber you may have  
on your machine, two elements are required to keep 
the snubber in good working order: grease and  
proper adjustment.

Grease. While snubbers use friction to control grapple 
motion, they depend on grease to minimize wear 
of the friction components. All snubbers require 
adequate greasing every eight hours. Grease should 
be applied until it begins to purge. If you have not 
seen grease purge from the snubber, there may not be 
enough grease in the 
unit to ensure the 
friction components 
are adequately 
lubricated. Failing 
to provide adequate 
lubrication to the 
snubber friction 
components will 
result in premature 
component failure.

Adjustment. When 
a snubber is properly 
adjusted it will stop 
the grapple within 
one full swing. Once 
properly adjusted the 
grapple should hang 
at approximately a 

five degree angle when the boom is lifted off  
the ground. 

Field observations indicate there is a very common 
tendency to over-tighten the snubber.  We often see 
snubbers tightened so much that when the boom is 
lifted the grapple hangs at a 25–30 degree angle. This 
will cause a couple of potentially serious problems. 
First, when the snubber is this tight the friction 
components are forced together squeezing the grease 
out from between them. Since there is now inadequate 
lubrication in the snubber, the friction components 
will wear prematurely. Second, the forces arising from 
regular machine operation normally cause the grapple 
to swing. If the snubber is too rigid, those forces are 

instead transferred 
and exerted onto the 
boom. Over time this 
could compromise the 
structural integrity of 
the boom system. 

To avoid premature 
snubber failures 
and to protect the 
skidder boom system 
components, ensure 
that the snubber is 
greased daily and 
properly adjusted 
so that it rests at no 
greater than a five 
degree angle when the 
boom is lifted.  

My dad owns Linton Land & Timber out of Warthen, GA and 
he had someone come work on one of his pieces of equipment, 
which was a Tigercat.  The guy left the spray paint that was the 
right colors for Tigercat.  Well, one of my dad’s workers (who 
drives the cutter) took the spray paint home and made him a 
mailbox and painted in the yellow and black.  My dad wanted 
me to send y’all the pictures of the mailbox.  He thought y’all 
might want to see it!

— Katie Brown, Warthen, GA

letterslettersletters
The newer style friction disc type snubber.

cont’d from page 9
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First Pass Oilfield Contracting Inc., owned by 
Randy Mattson is based in Grande Prairie, Alberta. 
The company has a 175 000 m3 annual contract 
with Ainsworth, supplying 2,4–4,8 m (8–16 ft) 
poplar logs to its OSB mill outside of Grande 
Prairie. The facility is the second largest single-line 
OSB plant in the world with a production capacity 
of 675 000 msf (3/8 in) per year. In addition, First 
Pass cuts another 30 000 m3 per year contracting 
to oilfield customers.

Working year-round, the Ainsworth contract 
requires one buncher, one skidder and one-and-a-
half processors. The average piece size of the poplar 

FIRST PASS OILFIELD 
CONTRACTING INC.
— James Farquhar, district manager, central western Canada and US

First Pass owner, Randy Mattson.
cont’d on page 12
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is 0,5 m3. The largest trees grow to a height of over 
20 m (70 ft) and are in range of 1 m3 with up to 
60 cm (24 in) butts. The poplar is heavy, at about  
0,9 m3 per tonne (1 tonne equals 1.1 tons). Many of 
the stems are crooked with the occasional forked tree. 
Although not excessively limby, the limbs near the top 
do tend to be large in diameter. All in all it is ideal 
wood for high production felling but the tree profile 
including weight, branch size and incidence of crooks, 
is definitely tough on the processors. The crew  
achieves a quality rate of 97%.

In order to maintain the oil patch contracts, Randy 
owns two bunchers, two skidders and two processors. 
He keeps all the machines on the Ainsworth contract 
and deploys one set of machines to the oil patch jobs 
as required so that the operations run concurrently.

As Randy explains, “I can take the second buncher, 
skidder and processor away whenever I want to do an 

oil patch job or I can take the processor and skidder 
only for small jobs and fell and process tree-length 
with the processor. It could be a lease site, plant site  
or pipeline.”

In need of an additional processor, Randy already 
had a Deere 2054 that had previously been used as 
a delimber carrier. He approached Wajax, Grande 
Prairie sales manager Darren Kutschinski and myself 
with a unique idea. “I asked Darren and James if they 
could supply the 575 on my carrier. My idea is that in 
a couple of years I will get a new carrier and keep the 
head,” explains Randy. “Wajax has been really good. 
I’m really happy with management and service, so  
I thought I would buy the stick boom and head  
from them.”

Randy wanted to try the Tigercat TH575 because it is 
between the Waratah 622 and 624 in capacity. Randy 
runs a 622 on a Hitachi carrier purchased from Wajax 

“…I know from my history with Deere that you are gaining twenty percent production with the Tigercat.  
The ER boom is a no brainer. The fuel consumption is way better. No comparison.”

cont’d from page 11
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and knows from experience that some of the larger 
trees are too big for the 622. Stepping up to the 624 
was not a good alternative because that would require 
Randy to purchase a larger carrier. Also as Randy 
relates, “Once you get into smaller wood, the 624 
production really drops off.”

The TH575 was a great solution – durable and 
powerful enough to handle the largest, heaviest wood, 
fast in the smaller production wood and size matched 
to Randy’s existing carrier. “The 575 can do bigger 
wood and run on the smaller carrier. It is proven to do 
the bigger wood,” asserts Randy.

Having only run the machine for a couple of weeks 
Randy has already noticed some advantages over 
the Waratah. “I like the top saw better [on the 575] 
because it has an oiler and reservoir. The Waratah 
steals hydraulic oil to run the chain and has a  
manual tensioner. The Waratah chain is always 
loose.” The TH575 has an auto tensioner on both  
the main and top saws. Operator Daniel Sanderson  

is currently running the TH575. The machine is 
working a single shift. 

Randy states, “I only need one-and-a-half processors 
and I’ve got two so I have some flexibility. My deal 
with this machine is that we are all on a learning 
curve, myself and Tigercat and Wajax. I don’t need 
full production right now and we are almost there 
anyway… about 90 percent.” He explains that he 
doesn’t have the boom riser yet for the Deere carrier 
which accounts for some of the production difference. 
He also recognizes that this is the first time Tigercat 
has matched its head to a non-Tigercat carrier.  
“We still have some tweaking to do. I’ve explained  
to the guys that this is trial and error and it will  
take a little while to get the head in sync with the 
carrier.”

Randy has been in Alberta for twenty years, first 
working as a buncher operator and then forming a 
company which alternatively contracted to oilfield 
companies and Ainsworth. “I moved from Atikokan 

This is the first TH575 to be installed on a non-Tigercat carrier, in this case a Deere 2054.

cont’d on page 14
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in 1990 because Ontario was bad. I started running 
buncher and in 1996 I started managing in the oil 
patch and with Ainsworth. From 1998 to 2003, I was 
just doing straight oil patch. In 2005 I started up First 
Pass Oilfield Contracting.”

Randy was awarded his current Ainsworth contract 
two years ago and as oil and gas exploration and 
development have slowed, he has moved from 
primarily oil patch work to doing the majority of his 
harvesting for Ainsworth. “The oil patch has really 
slowed down in the last couple of years.”

First Pass runs a one-year old 860C 
and an older Deere 903. “It works 
pretty well for a 9,000 hour feller 
buncher but I know from my history 
with Deere that you are gaining twenty 
percent production with the Tigercat. 
The ER boom is a no brainer. The 
fuel consumption is way better. No 
comparison.”

First Pass has a strong crew with family ties. “My 
son TJ is on the crew as well as some of his high 
school friends. TJ learned about parts and equipment 
working for both Strongco and Brandt. Young 
people aren’t afraid of computers,” he says. To them, 
operating equipment “is just like a big video game.”

Watch a video of the operations of First Pass.  
Visit the Tigercat video centre:  
www.tigercat.com/video_centre.htm  

Daniel Sanderson processing a large poplar. 
The large, heavy wood is great for  
feller buncher production but tough on  
the processors and requires a high  
capacity head.

The harvester 
operators have 
the occasional 

forked tree 
to contend 

with. Randy 
is pleased 

with the 
performance 

of the top saw.

cont’d from page 13
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product news

The Tigercat 855C, 860C and 870C series carriers 
have undergone a host of improvements to further 
improve efficiency, performance and productivity. 
Affected products include the H855C/LH855C 
harvesters, LS855C shovel logger and all 860C/870C 
feller buncher models.

Although there have been dozens of enhancements, 
most notable is the new twin swing drive system 
which increases swing torque by 44% while reducing 
pinion loads for extended swing system life. Included 
with this update are new swing drive gearboxes with 
larger capacity bearings and a stronger gear train as 
well as a new swing system valve that significantly 
improves efficiency.

Refinements to the saw circuit and larger capacity 
pumps have increased efficiency and performance. 
Improved valving and control systems have improved 
feller buncher wrist control. 

An ER on/off switch has been added, allowing the 
operator to turn off ER in certain applications. For 
example, if the operator is felling large timber up hill, 
the ER system can be disabled to create additional 
stick boom-out force. 

ER allows the operator to extend and retract the 
boom on a horizontal plane using a single joystick. In 
doing so, ER transfers energy back and forth between 
the main and the stick boom functions, reducing the 
total energy required and freeing this energy up for 
other machine functions or fuel savings. No other 
equipment manufacturer has comparable technology.

A number of the changes to the 860C/870C series 
machines incorporate systems already in use in the 
855C product line for increased parts commonality 
among the lines.  

TWIN SWING DRIVES FOR 855C,  
860C AND 870C SERIES CARRIERS 
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The first Tigercat AD610C aerial device carrier, the 
latest machine in Tigercat’s new and growing line 
of off-road industrial equipment, was introduced 
to a group of customer representatives in Bancroft, 
Ontario on January 26th, 2010. The initial order 
placed by the customer is for a total of three units.

The AD610C carrier is based on a standard 610C 
skidder with modifications to accept a Terex SC-42 
aerial device for forestry/utility applications including 
tree trimming and line clearing as well as general 
aerial work on and around energized conductors. 
The four-wheel drive carrier is well suited to the 
tough terrain often encountered in these off-road 
applications. The AD610C has the added advantage of 
being able to be road driven as necessary. The carrier 
can easily be adapted to accommodate a wide variety 
of aerial devices, digger/derricks, material handlers or 
other types of truck-mounted equipment to provide a 
powerful off-road delivery vehicle for tough-to-access 
work areas.

Attending the machine introduction were company 
personnel from areas of eastern Ontario that 
will be using the new units, mechanical staff and 
management as well as representatives from Wajax 
Industries, the Terex and Tigercat dealer. Tigercat 
designer, Jason Schneider represented Tigercat, 
walking the operators and mechanical staff around 
the machine. The day focused primarily on the carrier 
operation, daily service checks and maintenance. This 
particular user is very familiar with the SC-42 aerial 
device so minimal training was required. According 
to Wajax Industries sales manager for utility 
products Rick Van Bommel who was on hand for the 
introduction, “A number of the operators commented 
that someone finally listened.”

“It was one of the only training sessions I have 
participated in where we received no negative 
feedback,” says Van Bommel. “The customer 
is excited and enthusiastic about the product, 
performance and configuration.”

Van Bommel adds that the customer was impressed 
with the level of support and representation from 
Wajax Industries and Tigercat. “Jason Schneider did  
a terrific job covering the machine.” 

Tigercat’s strength is designing and building durable, 
reliable and efficient off-road equipment with complex 
hydraulic and electronic systems that survive full-time 
forest duty. Tigercat is leveraging this expertise to 
engineer specialized off-road industrial products for 
select applications.  

AD610C AERIAL DEVICE CARRIER 
A new machine for Tigercat’s off-road industrial product line. 
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When you need to swing an engine and time is critical, ReCon® MidRange engines are now readily available throughout 
the U.S. and Canada. Cummins ReCon engines are completely remanufactured with the latest upgrades,  
quality checked to meet rigid factory specifications and backed by the best warranty in the business.  
You’ll find your local Cummins dealer or distributor listed at quickserve.cummins.com, or phone  
1-800-DIESELS (1-800-343-7357).

AVAILABLE.

EVERY
™

 ENGINE.

©2007 Cummins Inc., Box 3005, Columbus, IN 47202-3005  U.S.A.

The 620D is the third skidder in the Tigercat 
line-up to receive the D-series upgrades and 
improvements including the TurnaroundTM seat. 
The 630D skidders began shipping in April 2009 
and the first 620D came off the line last November.

Refinements made to the hydrostatic driveline 
enable improved performance and fuel economy. 
An optional variable/reversible pitch Flexxaire® 
engine mounted fan further contributes to  
energy efficiency in cooler climates by 
automatically matching the fan blade pitch  
to cooling requirements. 

The next generation IQAN control system has 
improved functionality and a simpler, more 
intuitive user interface. The arch has been 
redesigned for improved visibility, more powerful 
arch holding force and quicker cycle time.

D-SERIES SKIDDERS

cont’d on page 18

A new 620D just delivered by Davis Tractor to a pine 
first thinning operation in Louisiana. The Turnaround 
seat should prove to be a great asset when backing 

down the long thinning corridors.
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dealer news
TIGERCAT EXTENDS REACH 
TO RUSSIAN FAR EAST
Tigercat has appointed Techservice-Khabarovsk as 
full-line Tigercat forestry equipment dealer in the 
Russian Far East. Techservice distributes and services 
heavy equipment for the forestry and construction 
sectors through a network of branches and service 
centres in Khabarovsk, Komsomolsk-na-Amure, 
Blagoveshchensk, Vanino, Chegdomyn, Fevralsk  
and Birobidjan. In 2009 Techservice celebrated its 
15th anniversary. Turnover in 2008 was over  
60 million USD.

Techservice company was founded in 1994. In 
1999 the company began to focus on cooperation 
with forest industry companies in the Russian 
Far East. Techservice has concluded distribution 
agreements with Doosan, Unisaw, Sayerlack, Shantui 
Construction Machinery Co Ltd., Changlin, XCMG, 
Hanwoo and Geko. Techservice is also partnered with 
trade organizations, leasing and logistics companies 
and banks in an effort to provide a full range of 
services to the customer base.

TIGERCAT SIGNS F5 IN  
US SOUTHWEST 
In November 2009 Tigercat announced the addition 
of F5 Equipment Inc. to its North American dealer 
network. With the corporate office located in Tempe, 
Arizona and additional full service facilities in 
Placitas, New Mexico and northern California, F5 is 
the authorized Tigercat distributor for the states of 
Arizona, New Mexico, Nevada and California.  

F5 represents Liebherr among other lines and offers 
a substantial array of services including heavy 
equipment rentals, service and parts supply. The 
company is distinguished by its attention to customer 
service, a commitment to offering competitive pricing 
and maintaining the highest levels of professionalism, 
integrity, honesty and fairness.

F5 president Suzanne Medley comments, “While F5 
Equipment carries several complementary product 
lines, we take great pride in operating Tigercat 
dealerships in the southwest. We visited Tigercat 
in Ontario and found their product line to be far 
superior to much of the equipment currently offered.”

F5 Equipment was launched in July 2008, in response  
to the need for a dealership that could offer a 
well-engineered line of earthmoving and forestry 
equipment in addition to rentals, parts and service.  

Inside the cab, the 620D is equipped with 
Turnaround. The rotating seat has a two-position 
mechanical lock. In the rear facing position, the 
operator has command of all machine functions.  
The steering wheel has been replaced with an  
armrest-mounted joystick for improved 
ergonomics. Drive pedals are located at both 
the front and rear of the cab. Combined with 
Tigercat’s hydrostatic driveline, Turnaround 
allows the operator to travel in reverse while 
comfortably facing the rear with the full speed 
range available.  

cont’d from page 17

A 630D working a wet clear fell in Arkansas. The operator uses the Turnaround seat when picking up debris and backing the logs 
up to the processor at roadside. In very wet conditions, the skidders run on log mats laid down by the feller buncher. Turnaround 
comes in handy when backing down the mats which can run a 1 000 m (over half a mile) on the large tracts.  
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Our hearts go out to our colleagues and their families 
and friends in Chile as the country struggles with the 
devastation of one of the biggest earthquakes ever 
recorded that occurred near Concepción. We can only 
imagine the situation and what we are seeing is only a 
fraction of the real suffering.  

Not only was residential housing severely affected 
by the quake but also many of the large pulp 
plants. We are already seeing indefi nite closures of 
plants operated by CMPC and Celulosa Arauco & 
Constitución  and it is expected to push up world 
pulp prices.  

Local press releases are stating that closure of these 
plants could lead to pulp reaching, and possibly 
surpassing record prices registered in 2008, when 
long fi bre NBSK pulp traded at US$904/t.  

Celulosa Arauco reportedly halted all operations 
following the earthquake, which struck near 
Concepción, Chile’s second largest city and the 
centre of the country’s forest industry sector.  

The latest CMPC press release states that while its 
plants avoided major damage, they would be shut 
down due to a lack of water and electricity.  

INDUSTRY 
NEWS FROM 
POST-EARTHQUAKE CHILE 

cont’d on page 20

The CMPC pulp mill prior to the earthquake.
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Friesen Logging in La Crete, 
Alberta owns five Tigercat 
860/870 series feller bunchers 
and two 630B skidders. The 
feller bunchers are shown here 
all serviced and ready to start producing for the 2009-
2010 winter season. The harvesting window is short in 
this region, lasting around 100 days and uptime and 

machine availability are of paramount importance for 
these around-the-clock operations.  Friesen Logging is 
owned by George and Eva Friesen.  

BRAND 
LOYALTY.

CARRYING  
THE TORCH
December 21st, 2009 was a proud day for Maria Nowak and her family 
as she participated in the Vancouver 2010 Winter Olympic Torch Relay 
through the town of Dunnville, near Brantford, Ontario. Maria’s name 
was selected from thousands who applied to be part of this momentous 
event.  Maria is a cost accountant at Tigercat.  

employee news

Chile’s long-fibre production accounts for 
approximately 10% of the world total, with the 
potential price rise dependent on how long the  
plants will stay closed.

Masisa, Latin America’s largest board maker, says it 
avoided any personal tragedies regarding its team of  
employees when this massive earthquake damaged 
its operations. 

The company is still assessing the situation regarding 
the six Masisa plants in order to re-start operations  
as soon as possible.

Brazilian group, Fibria has released details of its 
results for the 2009 financial year, mentioning in 
their public announcement that total volume of pulp 
sales was 5,248 million tonnes, a 27% increase over 
2008.  Most of the increase is attributed to greater 
availability of product resulting from the operation  
of the Três Lagoas (MS) plant, launched in March  
last year.

— Reported by Rossana Constant,  
 international sales, South America

cont’d from page 19


